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Henke's haunted house takes scare tactics sericus Y

By BEN MITCHELL

“Once you go upstairs, you're done.”

An admonition from Paul Henke, lieu- m Dates: Oct. 29, 30, 31 from dusk (6 School. DO NOT PARK at the haunted
tenant of Hood River Fire and master- | or 6:30) until 11 p.m. house location. Shuttles will take guests
mind of the annual haunted house that m Admission: $5. All money collected  to the haunted house.
wraps up this Thursday He cautions | g, to Muscular Dystrophy Association. m Length: Be prepared to spend ap-

that the top floor of 1145 Alameda Road,
the location of this year’s haunted
house, is where things get really scary
and the last chance for the faint of heart

m Age range: 10 and up. proximately 30-45 minutes, shuttle to
m Parking: Westside Elementary shuttle, at the event.

to bow out of the ghoulish tour.

We urge you to press on and not miss
a single one of this year’s many terrific
— in the literal sense of the word —
tableaux.

Henke has been dutifully putting on
the haunted house for the past seven
years or so as a fundraiser for the Mus-
cular Dystrophy Association — a chari-
ty championed by fire stations across
the nation, including Hood River Fire.
Every dollar raised goes toward getting
kids with muscular dystrophy out of the
hospital and into week-long summer
camps where they participate in a vari-
ety of activities they might not other-
wise get to enjoy.

These children are the impetus for

Henke’s zeal in making the haunted

house productions more elaborate year
after year. He spends long hours and
some of his own money to make sure the
house is a success.

In recent years, though, the pressure
and exhaustion of perennially pumping
up the scares at the haunted house has
caused Henke to question whether or
not he had the energy to continue helm-
ing the eerie endeavor.

Enter Tracy Klas: a Northwest musi-
cian and songwriter who also runs her
own art direction company in Hood
River, Tracy Klas Art Productions. Klas
said she overheard Henke talking about
the haunted house at a local winery ear-
lier this year and asked if he wanted her
skills as an art director on the project.
Henke warned Klas that it would re-
quire long hours with no pay, but she
signed on anyway.

Please see SCARY, Page B10

Photos by Adam Lapierre
THE HAUNTED HOUSE features multiple
rooms, each with its own horiffic theme. Ex-
amples of some of the ghoulish tableaux can
be seen in the photos at right, top, and above.
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Klas said she has worked on everything
from cover album art, to fashion shows, to
photo styling, but that this was her first ex-
perience working as an art director for a
haunted house production. It has required
her to tap into what she described as her
“Tim Burton side,” a nod to the Hollywood
filmmaker known for directing macabre
movies such as Beetlejuice and Corpse
Bride.

“It’s different,” Klas said of her experi-
ence working on the haunted house. “I’'m ac-
tually the person who never went into
haunted houses or watched scary movies
growing up. It’s nice tapping into my dark
side.”

When asked to describe what how her art
direction has had an impact on the haunted
house, Klas responded that “it’s a way of
making scary things pretty.” She’s responsi-
ble for many of the disgusting decorations
and petrifying props — a good deal of which
are homemade — that have been placed very
deliberately around the property to instill
maximum fear in her and Paul’s guests. She
has also handled the promotion of the
haunted house as well as contacting local
businesses to help donate money and mate-
rials for the event. The actors, the majority
of which are local students, are also donat-
ing their time.

Some of the props are new this year, but
may seem oddly familiar to some guests.
Ricky Lepenski, a friend of Klas’ and a Port-
land prop and stage creator who has worked
on the television show Grimm, the film Twi-
light, and other productions, donated left-
over props from Grimm to be used again for
the haunted house. Those who are faithful
viewers of Grimm may recognize some of
the names on the gravestones in the front
yard.

Remodeling of the Alameda Road home
that would become the haunted house began
back in early September and since the home
is slated for demolition in the spring, Henke
and Klas had free rein to do whatever they
desire to the structure. For example, a
sledgehammer was taken to the walls of the
downstairs bathroom, allowing guests to
peer through the holes at a gruesome show-
er scene. Much of the remodeling work was
performed by Hood River and West Side fire-
fighters who volunteered their time.

Henke said that though this year’s haunt-
ed house isn’t the largest by area, it has the
most rooms out of any year’s production,
and each one has a different scene that ap-
peals to a different fear. Are you afraid of
zombies? Don’t go get the laundry. Have an
aversion to space aliens? Perhaps the attic is
not for you. Not a fan of swamp creatures? It
might be wise to stay out of the basement.

And by all means, if you can’t handle
clowns, don’t go upstairs. The clown room, a
perennial favorite of Henke’s, is back.

“I've done the clown room for years,”
Henke said. “It’s just so easy to do. People
hate clowns.”

Some of the scares are less obvious. A
table in the dining room is covered in gore,
place settings piled with body parts for a
macabre meal about to be served.

However, the table itself is likely the
creepiest item in the joint.

“It’s an embalming table that was actually
used in a funeral home in the ‘50s and ‘60s,”
Henke explained.

Many guests who have walked through
Henke’s haunted houses over the years may
have gotten the sense they were being
watched.

For once they’re not paranoid.

New for this year are 16 infrared cameras
planted around the house to catch the freak-
outs of haunted house attendees as they
visit each room. Klas plans to edit the
footage into a movie.

In the spring, the home at 1145 Alameda
will be torched by local firefighters for train-
ing purposes. And though the haunted house
will be destroyed, the nightmares will go
on...

Photos by Adam Lapierre
CREEPY CHARACTERS: dwell at the
haunted house, ready to strike without warn-
ing. Many of the characters at the haunted
house are played by local students who do-
nated their time to the production.

Photos by Ben Mitchell

VAMPIRES AND VICTIMS, a fundraiser for the Hood River
Valley High School Booster Club, drew plenty of participants
despite the cold, rainy weather Sunday evening. At top, kids
give the coup de grdce to a pumpkin pifiata. From left to
right are Caroline Haynie, 8; Charlie Haynie, 3; Ava Gonzalez-
Haynie, 6; Annabel Webster, 5; and Georgia Haynie, 6. At left,
Ben Irenmonger, wearing a Mitt Romney mask, is the first to
cross the finish line during the event's 5K race. Participants
were split up between vampires and victims; vampires had
to chase and grab victims' flags to try for time bonuses. At
bottom, the “vampires” at the start of their race.
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to be repaired throughout
those early years of mar-
riage. I lacked understand-
ing of the Japanese her-
itage, and immersed myself
in understanding the cul-
ture more deeply, to help
raise our children in the
best of both worlds.

That is another chapter
of my life. For now, Octo-

is the month of my father’s
birth, a time of the year I
most closely associate with
him. As a child it was a
season when he spent more
time with us in the
evenings, granted a re-
prieve from the hard physi-
cal labor of harvest that
plagued his arthritis and
set his heart racing. We
pull out the cribbage board,
fire up the sauna and in-
hale the aroma of car-
damom as poulla bakes in
the oven.

As a young mom, it was a
time when I brought the
grandkids over to play. His
step has slowed, his health
is failing, but his sense of
humor and appreciation for
life is honed to perfection.

The leaves are brilliant
gems along the orchard
path beckoning us to take a
leisurely walk. Like book-
ends, we hold the hands of
his grandchild, matching
the toddler’s pace, speaking
about nothing and every-
thing.

Women's Wellness Series

Preventing Falls: Better Balance for Older Adults

As we age, the risk of falling becomes more serious. Broken bones
often result from falls, and these can lead to lifelong disability.
Even if someone is not hurt by a fall, the fear of falling again can
limit a person’s activities. Join Providence experts as they discuss
ways to prevent falls in older adults.

Wednesday, Nov. 6

It's not just health care,
it's how

Providence Down Manor, Banquet Room, Hood River, 6:30 - 8 p.m.

Events are free, and parking is available. Reservations are requested.
To register, please call 503-574-6595 or 800-562-8964.
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Women and Children’s
Services

ber is coming to an end. It
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TOYOTA DEALERS

ToyotaCare Plus

TOYOTA

Let’s Go Places

No Cost 1-year/10,000 mile ToyotaCare Plus paid for by Dealer. ToyotaCare Plus eligible on all MY 2013/14 36-month leases (subvented & standard rate) through
your Portland Region Toyota Dealer and Toyota Financial Services between 10/1/2013 and 11/4/2013 with approved credit. Qualifying 36-month leases assigned
to the Toyota Lease Trust only. ToyotaCare Plus extends the ToyotaCare 2 year/25,000 maintenance program to 3 year/35,000 miles. Roadside Assistance extends
from 2 years unlimited miles to 3 years unlimited miles. ¢ Lease an all-new 2014 Tundra Double Cab SR5 5.7L V8 4X4 for $329 a month for 36 months with $1,520
down and $2,499 due at signing. Due at signing costs include first month’s payment, $650 acquisition fee and $1,520 down payment. Example based on model
#8341, Base Manufacturer’s Suggested Retail Price $34,015. Monthly payments of $329 total $11,844. Net Capitalized cost of $32,347 based on down payment
and dealer participation, which may vary by dealer. Lease-end purchase option is $21,769.60. ¢ Lease a New 2013 Tundra Double Cab 4.6L V8 4X4 for $309 a
month for 36 months with $1,990 down and $2,949 due at signing. Due at signing costs include first month’s payment, $650 acquisition fee and $1,990 down
payment. Example based on model #8339. Base Manufacturer’s Suggested Retail Price $30,760. Monthly payments of $309 total $11,124. Net capitalized cost
of $29,738 based on down payment and dealer participation, which may vary by dealer. Lease-end purchase option is $18,631.00. ® Lease a New 2013 RAV4
LE (Gas) for $249 a month for 36 months with $1,860 down and $2,759 due at signing. Due at signing costs include first month’s payment, $650 acquisition fee
and $1,860 down payment. Example based on model #4432. Base Manufacturer's Suggested Retail Price $24,700. Monthly payments of $249 total $8,964. Net
capitalized cost of $23,403 based on down payment and dealer participation, which may vary by dealer. Lease-end purchase option is $15,561.00.¢ Lease a New
2013 Highlander SE V6 4X4 (Gas) for $379 a month for 36 months with $1,340 down and $2,369 due at signing. Due at signing costs include first month’s pay-
ment, $650 acquisition fee and $1,340 down payment. Example based on model #6953. Base Manufacturer’s Suggested Retail Price $35,860. Monthly payments
of $379 total $13,644. Net capitalized cost of $34,604 based on down payment and dealer participation, which may vary by dealer. Lease-end purchase option is
$21,874.60. » Lease a New 2013 Venza LE AWD V6 for $299 a month for 36 months with $2,400 down and $3,349 due at signing plus $2,000 Subvention Cash.
Due at signing costs include first month’s payment, $650 acquisition fee and $2,400 down payment. Lease includes $2,000 Subvention Cash. Example based on
model #2822. Base Manufacturer’s Suggested Retail Price $30,970. Monthly payments of $299 total $10,764. Net capitalized cost of $28,835 based on down
payment and dealer participation, which may vary by dealer. Lease-end purchase option is $18,087.60. ® Payment may vary depending on final transaction price.
New 2013 Venza LE AWD V6 Lease Subvention Cash from manufacturer, not applicable for cash back offers and must qualify for cash through Toyota Financial
Services (TFS), does not include College or Military Rebates. Offers cannot be combined with any other offers, vary by region and are subject to availability.
Security deposit waived. Closed-end lease. $350 disposition fee due at lease end unless customer purchases vehicle or decides to re-finance through TFS.
Customer responsible for maintenance, excess wear and tear and $0.15 per mile over 12,000 miles per year. To qualified Tier I+ customers through TFS. Offers
good in WA, OR, ID, and MT. For ID and MT state dealerships, a documentary service fee in an amount up to $350 may be added to vehicle price. For Washington
state dealerships, a negotiable documentary service fee in an amount up to $150 may be added to sale price or capitalized cost. For Oregon state dealerships, a
negotiable documentary service fee in an amount up to $100 may be added to vehicle price. Oregon state dealerships not using an electronic vehicle registration
system may only apply fees up to $75 to vehicle price. Does not include taxes, license, title, processing fees, insurance and dealer charges. Subject to availability.
See your local participating Toyota dealer for details. Must take retail delivery from dealer stock by 11/4/13. © 2013 Graham Oleson






